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❖  Define Service Marketing and explain its relevance in 
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❖  Discuss the importance and methods of marketing in 
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organizations.  ................. 23 
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marketing and explain its significance.  ................. 34 
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affect their perception and satisfaction.  ................. 41 

❖  Describe the different types of service costs—

monetary, time, effort, and psychological—from the 
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specifically in service marketing.  ................. 65 

❖  Compare and contrast demographic, geographic, 

psychographic, and behavioral segmentation in 
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❖  Describe the process of segmenting a service market 

and selecting the right target segment.  ................. 71 
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❖  Evaluate different segmentation strategies used in 
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❖  Analyze how segmentation contributes to better 
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❖  Discuss the importance of establishing customer-
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❖  Explain the concept of service leadership and its impact 
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❖  Analyze the role of a service vision in guiding 
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❖  Describe the steps involved in identifying and meeting 
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